
Cloud Partner Day

Get ready

for more

Alt det du også skal vide af nyt 

fra Microsoft og TD SYNNEX #3

Microsoft 365 Copilot

Your AI assistant at work

• Microsoft Solution Assessments

• Azure opportunity

• Security Operations Center



Assessment Strategy – SMB



https://www.microsoft.com/en-us/solutionassessments/


https://www.microsoft.com/en-us/solutionassessments/


Rapid Migration Assessment | Estimated Timeline
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Planning

Assessment Stages

Azure Migrate 
Discovery

Report 

Generation and 
Delivery

Post-

Assessment

5 days 10 Days

Nomination 

submitted via 

MS website, 

validated 

between Ops 

and Partner

Nomination 

approved, TC 

assigned, and 

Pre-

deployment 

call scheduled

Pre-

Deployment 

Call discussing 

process and 

tool 

requirements

Customer 

Deploys Azure 

Migrate

Discovery 

Complete

Report 

Generated and 

Internal

Review Call

Assessment 

Report Review 

Call with 

Partner and 

Customer

Assessment 

Follow-Up and 

Migration 

Planning with 

Partner

3 days 3 Days 3 Days Variable7 days

Total Estimated Time from 
Nomination approval to 

Report Delivery: 3 weeks



On-Premise

MS Solution 

Assessment

24x7 

Management, 

Cost 

Optimisation 

& Best 

Practices

Advanced 

Security & 

Resilience

Design  & 

Migrate
Manage/ Optimize

Services on the Cloud Journey

The start of the Cloud  journey 

begins with a Microsoft Solution 
Assessment. 

The Assessment output highlights 
potential cost savings and future 

costs analysis as Customers move 
from 

on-premise into the cloud. 

This report provides a compelling 

Business Case justification for 
moving to the cloud

No minimum deal size
✓ Re-Hosting fixed price 

packaged offering includes:

Migration Design & Plan

User Acceptance 

Testing (UAT) 
support

Post migration support

✓ Outcome based pricing –

per migrated VM

✓ Project Managed by TD 
SYNNEX Services Team

✓ Design for Quick & Easy 

quoting

24x7 Cloud Express features 

include:

• VM Monitoring & 
Management 

• Preventive maintenance 
& Proactive Management

• Security Monitoring

• Cost Optimization
• Backup Service

• Storage Management
• Network Management

• Cloud Environment 

Management

Upsell Opportunities:

• Additional Managed SOC Revenue Stream

• Providing MXDR Services requires an uplift to Business 

Premium from Business Basic or Business Standard…

• Increased ACR with DRaaS as duplicate environment

Increases Partner Retention as we are providing a solution NOT just 

consumption.

24x7 

Management, 

Cost 

Optimisation 

& Best 

Practices

Lift & Shift

(Re-Host) 

Applications

Lift & Shift

(Re-Host) 

Applications

Advanced 

Security & 

Resilience

CSS Services

On-Premise



Acquisition & growth programs 
& incentives



Azure CSP Customer Add in MCI



Fluid (EM) 

Managed Security Services 
(MDR & MXDR)

Harriet Montage | v0.1



About Chorus

Managed IT & Cyber Security Provider

• Cyber Security services

• Managed IT services

• Digital Transformation services

• Microsoft specialists – Azure, Microsoft 365, 
Dynamics 365, SharePoint & Power Platform

UK-based 24/7 Service Desk & CSOC 

Leading Microsoft partner with over 
100 people

Our mission is using technology to put 
people first

Chorus VALUES

Stay curious

Champion the truth

Embrace the future

Enjoy the journey



The opportunity

• Cyber security is a business priority – the threat of 
an attack poses a great risk with cost and 
reputational impact

• There is an incredible opportunity and demand for 
managed security services

• However, only 15-20% of organisations have some 
form of MDR service in place

• Building an internal CSOC is not realistic for many 
organisations, due to:

• Cost

• People & Skills

• Complexity

• Urgency 

Which is why companies are looking for Managed 
Security

CSOC = Cyber Security Operations Centre

MDR = Managed Detection & Response

MXDR = Managed extended Detection & Response



Webinar: Start delivering Microsoft managed security 

services

https://tdsynnex-se.via-em.com/ext/form/survey.php?m=381173a94d0b028e98e82b6f4b1e784f78376bd&sessid=303233b7613bb3a9a60686d506f73014a47074c58007a7cdbc8f5549bab598204d52&page=0
https://tdsynnex-se.via-em.com/ext/form/survey.php?m=381173a94d0b028e98e82b6f4b1e784f78376bd&sessid=303233b7613bb3a9a60686d506f73014a47074c58007a7cdbc8f5549bab598204d52&page=0


Our Top Vendors



Other Vendors



Roadmap for legacy to NCE enforcement

Automatic renewal of legacy subscriptions to NCE

(Commercial Subscriptions)

• From January 11, 2024, Microsoft has started to enforce 

renewals of legacy subscriptions to NCE on annual term. 

• The Microsoft-led migration will occur on the anniversary date, 

starting with all subscriptions renewing on January 11, 2024,

and continuing throughout the 2024 calendar year.

• Resellers will have 7 days after migration is complete to change 

the subscription term, quantity or cancel the subscription if 

necessary.

• After 7 days, reseller will be committed for a full annual term with 

no change or cancellation option until next anniversary date. 

• Resellers will not be notified by Microsoft upon or after renewal.

• Please consult TD SYNNEX if you prefer to manual manage 

migrations with the option to amend term and billing settings or 

change products.

Education and Charity 

available in NCE

• Microsoft has announced educational SKUs 

and nonprofit SKUs will become available in NCE

from January 1, 2024 – now from March 1, 2024. 

• Some products may not become available in NCE –

ex, special old promotion offers – and may retire on 

renewal date after January 1, 2024. Please refer to 

Microsoft Retirement Guide.

• Please consult TD SYNNEX for assistance to plan 

your transition to Microsoft New Commerce. 

January 2024 to June 2024 January 2024 July 2024

Automatic renewal of legacy subscriptions to 

NCE (Educational and Charity)

• From July 2024 Microsoft will start enforce renewals

of legacy subscriptions to NCE on annual term. 

• The Microsoft-led migration will occur on the anniversary 

date, starting with all subscriptions renewing in July 2024 

and continuing until June 2023. 

• Resellers will have 7 days after migration is complete to 

change the subscription term, quantity or cancel the 

subscription if necessary.

• After 7 days, reseller will be committed for a full annual 

term with no change or cancellation option until next 

anniversary date. 

• Resellers will not be notified by Microsoft upon or after 

renewal.

• We recommend to renew in NCE as early as possible.

https://partner.microsoft.com/resources/collection/cloud-solution-provider-offer-retirement-guide
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